
THE BARRISTERS CLUB of 
THE BAR ASSOCIATION OF SAN FRANCISCO

Leadership Development Series: 

How to Ask for More and 
Advocate for Yourself 

Tuesday 
November 10, 2020
2:00 - 3:00 p.m.

Cost
$30 BASF Members
$45 Others

VIEWING OPTIONS

Live Webcast: www.sfbar.org/calendar 
 
In-Person Location (Due to the social-distancing 
rules currently in place, this event is currently 
planned as an online-only presentation. Please 
check the CLE calendar for any changes.)
 
BASF Members:  
Be sure to log in to get your discounts!

Refunds will be given up to 48 hours in advance, 
less a $10 handling fee.

Special Requests:  
People with disabilities should contact BASF 
regarding reasonable accommodations.

Event Code: B207304D

The 4 steps required to determining what you want 
and confidently communicating it

Speaker

Jacqueline Hawk
Founder and Leadership and NLP Coach
Soar Coaching & Consulting

Do you have an increasing amount of responsibilities, feel 
overwhelmed by all the influences around you, struggle to have 
authentic and honest conversations, wish you were more confident 
when you spoke, and lack certainty you’re doing the best things as 
an Associate, Attorney, Partner, Spouse or Parent?

This workshop will teach you the 4 keys to communicating confidently
and conveying what you want and need in every interaction to steer
your life instead of react to what others want of you.

Topics
•	 Creating clarity in any situation
•	 Effectively influencing people and navigating difficult conversations
•	 Ask for what you need to succeed with ease
•	 Manage your inner critic and imposter syndrome
•	 Understanding your individual communication style and areas for 

improvement
•	 Using these powerful tools to create more opportunities for yourself

The Barristers Club Board of Directors present

Register online:
www.sfbar.org/calendar

Barristers Leadership Development Series is aimed at creating and growing the next 
generation of leaders. Attorneys are often thrusted into leadership positions, whether 
at their law firms or companies, without much guidance or a roadmap on how 
to effectively lead. This Series provides practical skills and tools to help fast-track 
attorneys for success.


